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lifestyle and financial goals. You will keep your bread-and-butter tax preparation
business income and do credit repair services for existing clients.

Mar. 12,2018

The tax off-season can be a challenge for some tax preparer trying to maintain a
steady income. Like many of your personal finance and small business clients, you
are trying to reach a stable financial state and comfortably afford your mortgage,

your kids’ braces, and, hopefully, a vacation or two a year that don’t involve visiting

family on the opposite coast.
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Some tax preparers even take alternate jobs in the financial industry to supplement
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months.

All of these side-incomes have commonalities: they require investing a lot of time
(and money) to become trained and licensed in yet another financial services field,
completing continuing education requirements, and provide very little control over

the products or services you are providing to clients.

Some tax preparation specialists have chosen a different path in the off-season that

they find profitable year-round: credit repair services.

As a credit repair consultant, you can work when, where, and how it best fits your
lifestyle and financial goals. You will keep your bread-and-butter tax preparation

business income and do credit repair services for existing clients.

Here are three reasons why professionals supplement their tax preparation income

with credit repair services:

1. Everybody needs credit repair

Similar to the fact that everyone needs to file their taxes, you would be hard pressed
to find a friend, family member, or neighbor who would not want their credit score
to be higher than itis. The main difference between tax preparation and credit repair
is that the former is a once-a-year source of income for you where the latter is

ongoing and there is a need all the time.

Most people in the United States can benefit from a better credit score. Whether they
are in debt, in need of a new car, or trying to pay less over the life of their mortgage,
people in your community deserve to understand how credit works and get the help
they need. Read this article on the 15 Reasons for consumers to repair their credit

from personal finance expert The Balance.


https://www.thebalance.com/reasons-to-repair-bad-credit-960379
https://www.thebalance.com/
mailto:info@cpapracticeadvisor.com

@ 79% of credit reports contain errors —in fact, the Brookings Institute recently
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2. Build upon your existing business

Many credit repair business owners are surprised at how many clients come pouring
in once they open the floodgates of offering credit repair services. In fact, almost all
of your existing tax preparation clients can improve their financial situation with

credit repair services.

When your tax preparation business slows down in the off-season, you can ramp up
your credit repair business without having to go in search of new clients as your
current client list is likely teeming with people who can benefit from credit repair

services and they already trust you with their financial information.

Charge an affordable monthly fee for clients and work hard to remove items,
following a proven system and backed by reliable business software. This scalable
business model gives consumers the credit score they earned and earns you a stable

off-season income.

Happy clients already refer clients to you for tax preparation. Imagine if you could
help these people and their referral network position themselves better financially
with holistic financial services. Add credit repair services to your tax preparation
business and you can help clients to position themselves better financially
throughout the year. You become more valuable to clients while increasing your

clients’ lifetime value to your business.

3. Add a skill to your financial repertoire

Your financial background and credibility in the community as a financial advisor

gives you an incredible advantage if you offer credit repair services. Most credit repair
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business owners spend the first few months developing skills and drumming up

Hello. It looks like you’re using an ad blocker that may prevent our website from

working properly. To receive the best experience possible, please make sure any blockers

are switched off and refresh the page.

If you have any questions or need help you can email us

Teach tax preparation clients simple habits like:

e Pay existing debt down, below 30% of the credit limit
e Do notopen new lines of credit during the credit repair process
» Create a budget (and stick to it)

The more services you can provide to your tax preparation clients, the more they will

think of you as their go-to finance person.

4. Make money while you sleep

Unlike a tax preparation business, your credit repair business will make you money
while you are on vacation—as long as you put in the work up front. When you starta
credit repair business, you must invest the time and mental energy to learn industry
best practices, research your target market, and create a reputation for yourself by

putting in the hours for credit repair clients.
Here’s how credit repair services give you passive income:

1) Perform a credit audit for your client (this can be automated in seconds by your

business software)

2) Create a plan to remove faulty items and send dispute letters to the credit

bureaus (Transunion, Experian, and Equifax)

3) Checkon the progress after 30 days, keep aware of all communication from the

bureaus and creditors to your client, and make sure that things are being taken care
of


http://money.cnn.com/2017/08/10/pf/pay-off-credit-card-debt/index.html
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This step takes about five minutes per client per month, usually improves clients’
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continuing education costs).

Invest six to eight hours in credit repair training and make significant revenue in a
business that is adjacent to your current community reputation: helping people

keep more of their hard-earned money.

To start offering credit repair services after this tax season, you can:

1) Learn more about credit repair by visiting creditrepaircloud.com/blog

2) Gettraining from expertsin the field in the American Credit Repair Academy

3) Join a community of experts, run your business with trusted software, and start
building a profitable credit repair business that gives you a financial cushion during
the off-season

Give your tax preparer income a boost this year by offering clients credit repair

services!

Daniel Rosen is the founder of Credit Repair Cloud and an expert in running a credit
repair businesses. He is a mentor and thought leader for thousands of credit repair
businesses across the United States. Daniel is the author of The Ultimate Guide to
Starting a Credit Repair Business, creator of the Credit Repair Business Essentials
online training course, and valuable articles such as Everything You Need to Become

a Credit Repair Specialist and 10 Tips From Credit Repair Experts.
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