
SMALL BUSINESS

Millennials Rapidly Buying Out
Businesses, Allowing Boomers to Retire
It was vital to be able to �nd a buyer who worked in this industry and understood the
value of the company. And that's exactly the type of buyer that Edison Avenue
found, and was able to sell the business for a fair price.
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As more than 12 million baby boomer business owners near retirement age it can be
daunting leaving behind a business that you’ve nurtured for decades. Thankfully
more Millennials are stepping up, leaving the employee world, becoming their own
boss and allowing Baby Boomer entrepreneurs to retire.

The biggest unwritten story in business is the massive wave of business ownership
transfers in the US. One such case, is this truly inspiring and story of a small business
owner passing the torch to the next generation.
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Perry Mead left his hometown of Detroit and his fast life as part of a motorcycle gang
in the 80’s to move to Tampa to start a new life and build a successful business, All
American Powder Coating. The business specializes in sandblasting, powder coating
and ceramic coating, everything from �ghter jets to fences. At the age of 69 years old,
he felt it was time to sell his business, and turned to Edison Avenue as the M&A �rm
to sell the business so he could retire, buy a new Harley Davidson and travel the
world. “Edward Valaitis was able to get us our asking price and the right buyer who
would take care of my employees and customers” said Perry Mead.

It was vital to be able to �nd a buyer who worked in this industry and understood
the value of the company. And that’s exactly the type of buyer that Edison
Avenue found, and was able to sell the business for a fair price. “Ed was a calming
force, especially for me, as I made the biggest business of my life. Sounds cliché
perhaps, but buying a business has an emotional side to it and having a neutral
advisor to talk to regarding concerns about if this is a good business, the right �t, a
chance for a solid �nancial future, etc. is invaluable,” said Luke Pemberton, buyer of
All American Powder Coating.

Edward and his team at Edison Avenue have over 25 years of experience and
specialize in selling businesses to the next generation of business owners. Edison
Avenue is very effective in serving companies with revenues of $25 million or less,
leading both “sell-side and “buy-side” engagements.

Small Business

CPA Practice Advisor is registered with the National Association of State Boards of Accountancy
(NASBA) as a sponsor of continuing professional education on the National Registry of CPE
Sponsors.

© 2024 Firmworks, LLC. All rights reserved

Hello. It looks like you’re using an ad blocker that may prevent our website from
working properly. To receive the best experience possible, please make sure any blockers
are switched off and refresh the page.

If you have any questions or need help you can email us

https://u7061146.ct.sendgrid.net/wf/click?upn=G62jSYfZdO-2F12d8lSllQBxoc-2F6Wnobzlwj8AoJPs7Ou9Eq7rdh0kJ4ldkkS5FwcbtB4OFNXGqYOxlXdjAnddeKHsnnS6W7wEj-2FjZLQTZE2Zl3GFaz0KGCpzPB6WQTu-2FsWPHtnvcOAYfWGTXj50OxbwNgvlOZNDFWEFCyYRE58UyyRyM6-2BuWrMrHcOt63DJBQ_wC5O-2FbM1JYaf5Ym4KfslXbAu0egYbnpO431Hh1LaLAN6o4LCejA5n1SJb-2FFvKW9sanqLj05LSKdNRvPhEUPOZIv9MK-2BNu0aa0RuK2w6yak505ZYBP5iTxcPJX3CbIOtRch4qzO-2F6MiswO-2B-2Fr150Taf07s4igmH6nW6itleeq8bJZRby9AR-2BV4n5DUXfNAY7hsnuKfJVPg8yc3WJnheSXOmusFBItpwcHt504r01kCPlVkHrgqbtHHvpPWuiaWgAaMEKLOzhh-2FzhKDFXNa3b4MCw0SWcY4-2Boml3-2F1gRUyEyLRu5h-2FtcSxKemA6v9qPRjGEUcVUWDP28ouJPsLPL8eacAW-2BLxy7X0BHmOIDPw-2Bcp81PQZosWwuuEQjH4wrMPEl
https://u7061146.ct.sendgrid.net/wf/click?upn=G62jSYfZdO-2F12d8lSllQBxoc-2F6Wnobzlwj8AoJPs7Ou9Eq7rdh0kJ4ldkkS5FwcbNdScfxGxopi5K2oGSIRCnx-2BDUN20wq6-2B2BEE0QjakILSTHh-2BemrzVhInVDSRvbmNQAV-2Fk2dTBMXkuubYpoRwQ-2BvULw2EbjEcSE-2FkUsMUlDw-3D_wC5O-2FbM1JYaf5Ym4KfslXbAu0egYbnpO431Hh1LaLAN6o4LCejA5n1SJb-2FFvKW9sanqLj05LSKdNRvPhEUPOZIv9MK-2BNu0aa0RuK2w6yak505ZYBP5iTxcPJX3CbIOtRch4qzO-2F6MiswO-2B-2Fr150Taf07s4igmH6nW6itleeq8bJZRby9AR-2BV4n5DUXfNAY7hsnuKfJVPg8yc3WJnheSXOmusFBItpwcHt504r01kCPn54la-2FGkfZCeCTJ2Hp-2FHc5aYZrBOvVB0CEVf94eREttfoGh2JgzcBsai5-2BARcfdS9xGnXJ9B6pxkduhKxgK3t2KVVtnX1kl2YR7udyTvZ9qVMxfO7FDoXMNuVUx-2FN-2FbXHlzwRPth9A8OEoTsgLJsGS
https://www.cpapracticeadvisor.com/section/small-business/
mailto:info@cpapracticeadvisor.com

